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AppellAte Hot list 
We are proud to present the 2020 Appellate Hot List honorees. These firms tackled novel issues and 
undoubtedly faced unprecedented challenges over the past year, boasting high-profile and high-stakes wins 
in the nation’s highest appellate courts across a number of practice areas—from Constitutional rights to 
immigration law to pharmaceutical and intellectual property disputes. Here, these winning firm leaders share 
their appellate successes, insights and lessons learned along the way. —Sarah Tincher, managing editor
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 ■ Tell us abouT your Top u.s. 

supreme CourT or federal ap-

peals CourT viCTory over The 

pasT year and how you and 

your Team aChieved The win. In 
[Idenix v. Gilead], we saved Gilead’s 
miracle drug that cured Hepatitis C 
in countless patients—and knocked 
down the biggest patent verdict of all 
time. This classic patent fight involved 
competing stories about a key scientific 
breakthrough. A jury initially awarded 
the other side $2.5 billion, with the 
potential for billions more. After trial, 
we worked with the trial team to per-
suade the judge that Idenix’s patent was 
invalid—then on appeal, persuaded the 
U.S. Court of Appeals for the Federal 
Circuit to invalidate their patent for a 
second reason too. Vindicating Gilead’s 
decision to fight the good fight, even 
in the face of huge risk, was immensely 
rewarding.

 ■ w h a T  w a s  y o u r 

firm’s key To appellaTe 

suCCess over The pasT 

year? A culture where peo-
ple rejoice in each other’s 
successes. Building a brilliant, 
diverse team is essential. But 
a team like that, where peo-
ple also will do anything to 
help a colleague succeed—
whether by sharing an op-
portunity, chewing over a 
strategy, or just rooting them 
on relentlessly—is incomparable.

 ■ whaT is The mosT saTisfying 

elemenT of appellaTe praCTiCe, 

in your opinion? Winning unwin-
nable cases. There’s nothing like the 
feeling of telling a client that the strat-
egy you crafted together paid off, even 
against the odds.

 ■ whaT’s The mosT valuable 

lesson you learned as a young 

lawyer? Every time you stand up, 
treat it like an opportunity. And nev-
er, whatever the reason, sacrifice your 
credibility.

Submitted by Eric Shumsky, a partner at 

Orrick Herrington & Sutcliffe.
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